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Dear reader,

Given our economic outlook, the headwinds for risk assets like equities should eventually ease, but it will
likely take time to restore shattered confidence. A (re)test of the 2022 lows would be in line with previous
tightening cycles. Although this may be perplexing to some at first glance, we continue to advise investors
to remain fully invested or even stock up on investments now. Risk-averse investors may want to accompany
these investments with a short-term hedge.

In this edition of the Market Outlook Investment Guide, we focus on portfolio construction and explain why
we remain constructive on financial markets overall over the next 9 to 12 months. Real assets like equities
should remain at the top of the list, although we acknowledge that fixed income markets have become more
attractive too, competing with equities for income-seeking investors. Furthermore, the market rout in the first
half of the year has proved the value of holding alternative assets as well.

We are convinced that the secular equity bull market is continuing and that the coming months bode well in
the search for new investment opportunities over the next three to five years. In this Investment Guide, we
provide an overview of attractive topic-based investment opportunities across asset classes and risk budgets.

We thank you for your continued trust in Julius Baer in these times of change and wish you peace and suc-
cess for the months to come.

Yours faithfully,

Yves Bonzon Christian Gattiker
Group Chief Investment Officer Head of Research
Member of the Executive Board
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review

Central banks have made it increas-
ingly clear that they want to bring
inflation down. The resulting tighten-
ing of monetary policy has increased
the headwinds for economic growth.
In fact, over the summer of 2022,
investors shifted from fearing infla-
tion to fearing growth. Investors partly
digested the tightening, and mar-
kets rebounded from their June lows,
with some calling it a bear market
rally, while others saw it as a new bull
market. If history is any guide, mar-
kets (re)test their previous lows dur-
ing tightening cycles. The US dollar
has stood out so far in that it has risen
throughout the year, irrespective of
the overall investor risk appetite.




A brief review

Market review

After equity and bond markets had sold off in unison in the first months of the year, mar-
kets entered a summer rally in mid-June, following a perceived shift in the inflation stance
by the US Federal Reserve. Growth and inflation dynamics are likely to be the dominant
drivers of investor risk appetite into year end. Also, some volatility can be expected in the
process, but eventually headwinds for risk assets should ease.

Equity regions

2018 2019 2020 2021 YTD 5-year annualised
Switzerland -8.03% 29.98% 19.51% -15.62%

Eurozone

UsA
Japan

UK

China

Emerging markets ex. China

The best The worst
After a disastrous first half of the year, equity China, where we see the greatest uncertainties
markets enjoyed a strong summer rally. regarding growth, remains the underperformer this
Commodity-exposed markets continue to post the year. Still suffering from its zero-Covid-19 strategy
best performance year-to-date, most notably the and a meltdown in the real estate sector, the econ-

British market, and Japanese equities have benefited ~ omy is only expected to grow 3% versus the Chinese
from a weak currency. government’s initial target of 5.5%.




Equity styles

2018 2019

Quality 36.08% |
Value

Growth

Large cap

Small cap
Cyclicals

Defensives

High dividend
The best

Defensive stocks have been the best place to hide in
this year’s market turmoil, despite the equity market
rally over the summer months amid peaking inter-
est rates and a reassuring second-quarter earnings
season. Our preference remains for defensives given
further downside revisions in earnings, which tend to
hit cyclicals the most.

Equity sectors

2018

2019

Information technology 47.55%

Materials -16.92% 23.35% 19.93% |
Oil & gas -15.84% 11.45% -31.46%
Industrials

Communications

Healthcare
Financials
Consumer cyclical 26.57%
Consumer defensive
Real estate
Utilities

The best

Oil & gas stocks stand out in terms of overall perfor-
mance this year on the back of higher energy prices.
The strongest performers over the past months,
however, have been information technology, health-
care, and utilities. We remain Overweight on the for-
mer two, although given our more defensive tilt, we
set the focus on profitable companies.

A brief review

2020
22.20% |

2021 YT 5-year annualised

23.24% -22.29% 10.84%

15.96%

12.09% -18.58% 5.46%

-9.83% 31.54% 19.30% 25.80% -19.20% 9.80%
| 983%| 31.54%| 1930%| 2580%| -1920%|  9.80%]

-7.56% PER Y -0.03% 12.07% -9.93% 4.74%
|__7.56%] _2315% | _0.03%] _1207%| _993%| _____474%]

The worst

Growth and quality stocks were favoured by inves-
tors for many years, but rising interest rates have led
them to underperform so far this year. Going for-
ward, there is a tactical opportunity in growth stocks
given the limited upside for bond yields, while struc-
turally higher inflation underpins the case for value
stocks. Thus, a barbell approach to investing seems
well warranted, balancing value with growth.

2020
43.77%

2021 YTD 5-year annualised

28.21% -25.74% 17.03%
12.19% -16.25% 5.47%
37.71% 32.72% 7.11%

-14.54% 27.77% 11.68% 14.10% -17.51% 4.98%
-10.02% 27.39% 22.98% 13.02% -29.06% 3.34%

15.52% -12.16% 8.85%

13.52% |

36.62% 15.67% -26.32% 9.75%

-10.10% 22.80% 7.79% 9.85% -8.86% 5.13%
-6.36% 22.96% -4.99% 24.11% -17.98% 3.40%
1.97% 22.53% 4.76% 6.09% -2.37% 6.27%

The worst

Given lower growth and higher interest rates, sectors
with a growth and/or cyclical tilt have experienced a
strong underperformance this year. By a close mar-
gin, communications is the worst-performing sec-
tor. Absolute earnings growth is well below market
levels, while valuations remain demanding. We thus
have a Neutral rating on this sector.



A brief review

Fixed Income

Developed markets
Government bonds

2018 2019 2020 2021 YTD 5-year annualised

TIPS
High quality 1G
Low quality IG
High yield

Emerging markets
EM hard currency

2018 2019 2020 2021 YT 5-year annualised

EM local currency

The best

In this year’s ever-higher interest-rate cycle, the

one fixed income segment to be in is higher-quality
floating-rate products, as they are the primary bene-
ficiaries of the steady interest-rate increases. As can
be observed in the ‘Scoring our calls’ section on the
following page, this segment has also been the out-
performer over the most recent months.

Commodities

2018
Brent crude oil
US natural gas

2019

The worst

Long-duration, high-quality investment-grade
bonds have been hit the hardest, as central banks
around the world have been in the sharpest tighten-
ing mode of at least a generation. Yet abating infla-
tionary pressures and slower growth could well mean
attractive entry points ahead for the segment.

2020 2021
43.61% |

49.43%

5-year annualised

YTD
24.06% 12.99%

144.69% 24.58%

-14.02%

-14.25% -3.70%

21.63% -21.17% 2.70%
55.25% -39.48% 12.28% 5.11%

Gold

Silver

Platinum
Aluminium

Copper 25.81%
Iron ore 28.58% |
The best The worst

Things continue to move at warp speed in the
commodity space, and the energy crisis in Europe
remains top of mind. In fact, energy prices in the
region have topped an unprecedented EUR 1,000
per megawatt hour. US natural gas has also out-
performed the segment, primarily due to a very hot
summer, which has increased power demand.

Source: Bloomberg Finance L.P., Julius Baer Investment Writing

After a strong start to the year brought on fears of
supply squeezes because of the war in Ukraine, a
combination of deflating market sentiment, stagnant
demand, and rising supplies has applied downward
pressure on commodities, such as oil. Silver’s under-
performance this year mirrors rising recession risks
and a deterioration in market mood. Over time, sil-
ver should be mostly moving in gold’s slipstream.

Note: Please see the ‘Further Information’ section of this Guide for more details on the indices used. Annual performance numbers are
in USD, except for equity regions that are calculated in local currency. Year-to-date (YTD) numbers are as at the close of business on 31

August 2022.1G =

investment grade; EM = emerging markets; TIPS = Treasury inflation-protected securities. Past performance is not a

reliable indicator of future results. Returns reflect all ongoing charges excluding transaction fees. All investments have inherent risks, and

investors may not recover their initial investment.



Scoring our calls

In this section, we show how our key investment ideas for mid-2022 have played out until

31 August 2022.

A brief review

Topic Investment idea Return™
Swiss equities -4.86%
Stocks for capital returns -5.41%
The big picture
Healthcare stocks -4.90%
Information technology stocks -4.76%
Financials -5.77%
Value stocks -1.45%
Spotlight on inflation
Commodity stocks -6.58%
Macro hedge fund strategies -0.54%
Low-investment grade -0.76%
Better-quality high yield -4.31%
Fixed income
Floating rates +0.41%
Flexible fixed income -3.68%
Sustainability matters Future Cities -6.57%

Source: Julius Baer Investment Writing
Notes: *Return numbers are for the period between 8 June 2022 and 31 August 2022. The performance of our calls was evaluated on
the basis of the performance of a representative benchmark index, which we consider the best fit to our call. Certain calls may not be
reflected due to the lack of an appropriate benchmark. More information on these benchmark indices is shown in the ‘Further Informa-
tion’ section of this Guide. Past performance is not a reliable indicator of future results. Returns reflect all ongoing charges excluding

transaction fees. All investments have inherent risks, and investors may not recover their initial investment.
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The first half of 2022 delivered one
of the most brutal bear markets in

history. The worst inflation flare-up
in half a century and a liquidity con-

traction that followed one of the
most extraordinary periods of stimu-
lus caused a massive market decline.
At the same time, we witnessed the
unravelling of a decades-old trend
of relative peace, globalisation, and
supply-chain expansion. Nevertheless,
we have been encouraging investors
to stay invested — and we intend to
stay the course. Read on to find out
why.



Thoughts from our CIO

Stay invested with a hedge

It may be perplexing to some of our readers that we continue to recommend that inves-
tors stay invested. After all, a six-month market decline with little to no place to hide
would most likely have justified going into cash sooner or later. And indeed, we would have
been happier had we managed to capture less of the bear market. Nonetheless, we are
convinced that we are currently in an ‘expansion’ regime where staying invested is the way

to go.

The basis for our determination to stay the course is
our fundamental investment philosophy. At its very
core, the Julius Baer investment approach relies on
one simple fact: most of the time, the market is in
an uptrend. So, most of the time, the best thing that
investors can do is to stay invested, rebalancing their
portfolio and adjusting its components as needed,
without drastically increasing or reducing their
exposure to risk assets as market sentiment invari-
ably moves prices up and down. What we have just
described is the so-called ‘expansion’ regime within
our Julius Baer investment approach.

The rest of the time, there are essentially three
different regimes where a significant increase or
decrease in portfolio risk would be suitable: ‘external
shock’, ‘systemic issue’, and ‘economic contraction’.
We take a closer look at these three regimes later in
this chapter.

Certainly, investors may try to time market swings
using a variety of methods, and we have no doubt
that some individual investors have done just that
on many occasions and have generated a profit. But
when it comes to a consistent, multi-year investment
strategy, actively timing the market is - at least in
our experience - a futile exercise. At the end of the
day, timing the market is a matter of trading, not
investing (i.e. preserving and growing capital). Try-
ing to time the market is futile, not only because

it is extremely difficult to do so, but also because
investors who exit the market need to re-enter it

at some point, which is no less difficult and carries
the risk of missing out on price increases that may
be decisive for locking in future returns. In addition,
the constant selling and buying of assets heavily
compromises portfolio construction, which, if well

1

balanced, is key to portfolio resilience and long-term
overall returns.

Although ‘staying invested’ may seem to be merely
a passive exercise at first glance, a portfolio needs

to be continuously monitored and reviewed in com-
parison to its objectives. Furthermore, portfolio
construction (including exposure to different invest-
ment factors, geographies, and sectors) needs to

be adjusted to reflect the market environment. The
first half of 2022 is an excellent example of this. As
markets plunged from January onwards, we took the
opportunity to steer our portfolios to survive in a
higher-inflation world, notably by buying assets that
are more exposed to inflation and commodity prices.

Staying invested is not a
passive exercise.

Today, the talk on the streets is all about reces-

sion. According to many observers, the US Federal
Reserve (Fed) is zealously determined to continue
its rate-hiking cycle until inflation is brought down to
its 2% target, which, most agree, implies a severe US
economic downturn. Nonetheless, the market antic-
ipates what has been described as a ‘soft landing’

- or merely a slowdown in growth - with rate hikes
halting in the first half of 2023. We generally agree
with this view and expect that the decline in energy
prices and the moderation in peak inflation rates will
allow the Fed to pause its rate hiking earlier.



Thoughts from our CIO

Therefore, despite the very uncertain outlook, we
maintain our view that we are in the midst of a
cyclical, rather than a secular, bear market and that
investors should not only stay invested but also
search for new investment opportunities for the next
three to five years given attractive equity prices and
partially normalised yield levels.

This is the time

to search for new
opportunities for the
next three to five years.

In the shorter term, we cannot ignore the huge mar-
ket rally that started in mid-June when the market
bottomed. By-mid August, the market peaked once
again, suggesting that what we experienced was

a bear market rally. Absent an unexpected flow of
good news, such as surprisingly low inflation read-
ings or a sudden ceasefire in Ukraine, this suggests a
high probability of revisiting the June lows.

Investors worried about a further significant mar-
ket decline may be tempted to exit the market at
this stage. However, as suggested above, this can
be detrimental to both portfolio construction and

future returns given the difficulty of timing the mar-
ket. A possible solution to this conundrum would be
to hedge at least part of the portfolio by ‘shorting’
the portfolio’s underlying index, e.g. by using futures
contracts.

More specifically, an investor can enter a short posi-
tion by borrowing shares (or futures) of the under-
lying index and selling them at the market price.
The investor, expecting the market price to decline,
could then buy them back at a lower price, return-
ing the borrowed assets and making a profit on the
operation.

A possible solution for
worried investors would
be to hedge.

By using hedging strategies, the portfolio composi-
tion remains untouched, and the investor stays fully
invested. Moreover, the psychological challenge of
trading is reduced, as it is much easier taking prof-
its from a short position rather than trying to find
the psychological strength to redeploy fresh money,
especially as the news flow is usually at its most neg-
ative when the market reaches a bottom.
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Thoughts from our CIO

What happens when the market
leaves the expansion regime?

Market regimes are clusters of persistent market conditions that must be continuously

identified to adjust the risk load in portfolios as required. While most of the time the pre-
vailing regime is ‘expansion’, which we discussed earlier, our investment approach distin-
guishes between four main market regimes: ‘expansion’, ‘external shock’, ‘systemic issue’,
and ‘economic contraction’. Here is how we define the latter three.

External shock

An external shock occurs when something outside
of the market ecosystem unexpectedly impacts
asset prices. Examples include the terrorist attacks
in the US on 11 September 2001, Brexit, and,
more recently, the Covid-19 pandemic and the
war in Ukraine. External shocks essentially include

everything in the space of politics, geopolitics,

and the natural world and are, by definition,
unpredictable, so there is little that investors can
do to prepare for them. In general, when a negative

piece of news hits the market, it initially overreacts

to it. The key is to take advantage of this overshoot
in risk premium (or an excessive decrease in prices)
by increasing portfolio risk (typically by buying equi-
ties) following the shock. That said, some external
shocks may prove to be more long-lasting or have

the effect of increasing the risk of a recession, in

which case increasing portfolio risk may not be the

right move.

Four investment regimes ruling our investment approach

Expansion

Sentiment drives
ups and downs

External shock

e.g. 9/11, Brexit, Covid-19

P\

Systemic issue

e.g. subprime crisis,

Greek debt crisis

Y

Economic contraction

e.g. US 1991, 2001

A

= Stay invested

Source: Julius Baer CIO Office

el Decrease risk
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Systemic issue

This refers to the situation when financial imbal-
ances threaten the integrity of a financial system.

It is typically linked to excessive leverage in the pri-
vate or public sectors, as was the case during the
subprime mortgage crisis in the US and the Euro-
pean sovereign debt crisis. When the market is faced
with a systemic problem, the investment approach
guides investors to reduce portfolio risk. In fre-
quently self-reinforcing and destructive systemic risk
episodes, an appropriate policy response is needed
to get markets back on track. This is when it is
appropriate to normalise the portfolio’s risk load.

Economic contraction

As the name suggests, this refers to a market
downturn that is linked to an impending, signifi-
cant economic slowdown or a recession. For the
past half-century, this has mostly referred to the

US economy, given its disproportionate influence
on global activity and financial markets. The play-
book here is not dissimilar to that of a systemic issue,
although the indication that the tide has turned
may require different policy, financial, and economic
signals.

Thoughts from our CIO

Final note

None of these situations are market-timing exer-
cises. We do not claim to have a sophisticated man-
ner of finding the bottom following, say, an external
shock. However, it is essential to assess in what
regime we are operating by conducting a holistic
market assessment using both qualitative analy-

sis and quantitative signals, so as to quide us in our
assignment of risk load within portfolios.
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The economy needs to digest the
tighter monetary regime. Applying the

of monetary tightening, a low in eco-
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cycle is likely to occur sometime in
the second half of 2023. Importantly
from an investor’s perspective, how-
ever, looking at the usual sequence
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The big picture

Look for lows but stay
open-minded

We asked Julius Baer’s opinion leaders how they see the final months of 2022 evolving
from both an economic and investment perspective.

On the big picture

Given the economic outlook, the headwinds for risk assets should even-
tually ease, but it will likely take time to restore shattered confidence. A
(re)test of the 2022 lows would be in line with previous tightening cycles
and open medium- to long-term entry points.

Christian Gattiker, Head of Research

Opportunities can open up before the economy reaches a low

Central banks
in peak tightening mode

Summelr 2022 \ \ \ Mid to elnd 2023

v

Equity Leading Economic
markets economic indicators activity

Source: Julius Baer Investment & Wealth Management Solutions



The big picture

A bird’s eye view on the global economy

On central banks fighting inflation

The big question is whether central banks will overshoot in their infla-

tion fight. Our view is that central banks have been in peak-tightening
mode over the summer months and that inflation, while volatile, is mostly
past its peak. Drivers of abating inflationary pressures are the sharpest
global monetary tightening in 40 years, broadly lower commodity prices,
a relaxation in supply-chain pressures, and the growth slowdown. Thus, we
expect central bank tightening measures to level off and largely avoid an
overshooting.

David Kohl, Chief Economist

On growth concerns

The global economy has to digest the tighter monetary policy condi-
tions. We expect that a recession can be avoided. US growth is supported
by a strong labour market and private balance sheets in decent shape. In
Europe, higher fiscal spending is helping to offset the headwinds from high
energy prices and from China’s economy growing below potential. The
downturn in the real estate sector is the biggest concern for the latter.

Sophie Altermatt, Economic Research

On commodities

Commodity markets went into a state of shock with the war in Ukraine,
driving inflation globally higher. Yet, businesses are adjusting, and supply
chains are being rearranged. Nowhere can this be observed more closely
than in Europe, as it is grappling with reduced Russian energy supplies.
Overall, we are likely past the shock’s peak, while being fully aware of the
volatile nature of commodities.

Norbert Riicker, Head of Macro and Next Generation Research
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The big picture

Our investment focus

On the varied opportunities in developed markets

Defensives with a focus on Swiss, healthcare, and high-dividend stocks are
more attractive than cyclicals given slower growth and earnings weakness

ahead. Limited upside to bond yields means that there is a tactical oppor-

tunity in profitable growth stocks. Yet, value stocks still have their place in

every portfolio, given structurally higher inflation.

Mathieu Racheter, Head of Equity Strategy

On emerging market equities

We have a Neutral rating on emerging markets due to global growth
headwinds and the strong US dollar, but the segment is no monolith.
Investors looking to gain exposure can focus on Southeast Asia due to the
unleashing of pent-up demand as Covid-19 restrictions have only been
lifted recently. Secular growth themes are our preferred venue for Chinese
equities, in particular the environment, high-end manufacturing, and mass
consumption.

Mark Matthews, Head of Research APAC

On the sweet spot in fixed income amid a slowing economy

Central banks wary of high inflation and growth concerns can mean

some volatility in fixed income. Thus, our more prudent approach calls

for exposure to euro and US dollar low-investment-grade bonds with
medium duration (three to five years). This segment offers the combina-
tion of attractive income generation and reduced credit-risk sensitivity. US
Treasuries are attractive on weakness.

Dario Messi, Fixed Income Research

On why the best of the US dollar bull may soon be behind us

The US dollar has rallied this year, but its interest-rate advantage is largely
becoming priced in. However, some upside may still be warranted towards
year end, as other major currency blocks are facing challenges. For exam-
ple, the euro suffers from high energy prices, even as the European Central
Bank tightens more aggressively. Upside pressure on the Swiss franc pre-
vails, but the Swiss National Bank may become uneasy about its strength
and limit the upside with renewed foreign exchange interventions.

David Alexander Meijer, Senior Economist
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The big picture

Interested?

On why global macro strategies are attractive now

In the alternative space, the ability of macro hedge funds to flexibly take
long and short positions across equities, fixed income, commodities, and
currencies has allowed them to successfully navigate a volatile environ-
ment this year. With growth and inflation expectations varying widely, an
allocation to macro funds in a diversified hedge fund portfolio context
can offer the combination of return potential and diversification that is
currently missing in many other investment types.

Adrienne Jaersvall, Head of Fund Specialists

On the beauty of volatility

This year’s elevated volatility and higher yields mean that it is a good
time to add structured products to a portfolio in the coming months.
Yield-enhancement notes for their juicy coupons but also capital-pro-
tected notes come to mind. For those wishing to tiptoe their way into
equity markets, a staggered approach via drop-back certificates may be a
choice.

Mischa Anand, Head of Investment Advisory, Zurich

Please contact your Julius Baer representative
for further information on products that best
suit your needs.
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The future
IS green

The transition towards renewable
energy sources has shifted up another
gear as a result of the current energy
crisis, with Europe now planning in
earnest to reduce its dependency

on oil and gas from Russia. In the
clean-energy space, governments

and companies alike are talking more
and more about the importance of
switching to renewables. Furthermore,
within mobility, the trend away from
traditional combustion-engine vehi-
cles towards electric vehicles has been
strong and is set to continue.




The future is green

The energy transition is well
underway

The energy crisis is accelerating the energy transition. During the crisis, renewables have
been the stable backbone of the energy market. We have a Constructive view on both the
Next Generation Clean Energy and Future Mobility subthemes.

The current energy crisis in Europe, which has The energy transition is also inextricably linked to
ensued as a result of the war in Ukraine, is speeding the topic of sustainability, which has become an

up the energy transition. During the crisis, nuclear everyday term as awareness has grown around the
and fossil fuels have proved to be unreliable, while need to look after our planet and safely coexist with
renewables have actually been the most reliable and ~ each other. From an investment perspective, we
cheapest energy sources. So although it is certainly have a Constructive view on two particular sub-
not the cause of the shift to renewables, the energy themes within the Next Generation Energy Transi-
crisis is accelerating the energy transition. tion theme: Clean Energy and Future Mobility.

Solar and wind energy as a proportion of total electricity production in Europe

1% 6%  28%*

miﬂ o B 22 [ L
o O 4 ooo a

2000 2010 2022

@

Source: Eurostat, Agora, Windeurope, Solarpower Europe, Julius Baer Next Generation Research
Note: *Estimate
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The future is green

Clean Energy

Clean energy plays a key role in fighting climate
change, and we see a number of structural tailwinds
for the theme. These include the competitive costs
of solar and wind power, the fact that these are now
part of a mature market (i.e. both forms of power no
longer need government intervention to grow), and
the net-zero goals pledged by governments across
the world.

Clean energy plays
a key role in fighting
climate change.

The cyclical aspect has also improved: inflationary
pressures and supply bottlenecks are easing, funding
pressure from increasing rates can be passed on due
to companies’ pricing power, and valuations have
come down since the beginning of the year and are
now at very reasonable levels. However, requlatory
bottlenecks and an unwillingness by some people to
have clean energy infrastructure (such as wind tur-
bines) in their backyards are among the challenges
to the expansion of clean energy.

Future Mobility

In the mobility space, there is another transition
firmly underway, i.e. the move away from petrol- and
diesel-powered vehicles towards electric vehicles
(EVs). With the climate change topic now a firm
fixture on politicians’ agendas, government incen-
tives to switch over to EVs are one factor support-
ing the transition. However, the main driver of the
shift towards plug-in cars is the increased offering
from automakers. Furthermore, continued advances
in technology are enabling carmakers to improve
their products, e.qg. offering electric cars with greater
ranges. We are convinced that the future of mobility
is electric and expect plug-in market shares to rise
towards 80% by 2035.

“Electric mobility is past its tipping point and will play a
part in reaching the world’s net-zero goals. We maintain our
Constructive view on the Future Mobility theme.”

Norbert Riicker
Head of Macro and Next Generation Research




Specia
challenges

Protecting biodiversity

Biodiversity refers to the variety of species living
on earth and includes plants, bacteria, animals, and
humans. Ecosystems are communities in which liv-
ing organisms interact with each other and the
surrounding environment. All of the earth’s spe-
cies work together to survive and maintain their
ecosystems.

However, much of the earth’s biodiversity is endan-
gered as a result of human consumption and other
activities that disturb or destroy ecosystems. Pollu-
tion, climate change, and population growth are all
threats to biodiversity, and they have led to a signif-
icant rise in the rate of species extinction. To protect
endangered species and help biodiversity to recover,
many efforts will be necessary, such as producing
food by using less land and generating less waste.

The future is green

- Environmental

Reducing plastic pollution

Today, plastic objects are all around us - from the
bottles of milk at the supermarket and the clothes
fashioned from plastic fibres to the plastic chairs
that we sit on and the plastic parts in cars. At the
end of 2018, National Geographic reported that 8.3
billion metric tonnes of plastic had been produced,
and of that, only 9% had been recycled. This means
that the majority of plastic is ending up in land-

fills or the world’s oceans. Given that plastic takes
more than 400 years to degrade, this poses a huge
challenge.

The current system in which plastic is produced,
used, and discarded needs to be changed into a
circular system where the value of materials is pre-
served, so that they can be reused. This does not
only relate to plastics. More generally, a circular
economy aims to transform a linear waste stream
that ends up in landfill sites into a circular one that

enables the reuse of resources.




Building sustainable cities

Today, more than half of the global population lives
in cities, and by 2050, it is expected that two-thirds
of the world will live in urban areas. This presents the
question of how cities can better prepare themselves
for the future, e.g. in terms of mobility, water supply,
and food waste.

While cities are already relatively resource-efficient,
there is plenty of room for improvement - they need
to become smart and sustainable. Particularly note-
worthy is the importance of digital infrastructure, as
enhanced connectivity will be the key feature of a
smart city.

Podcast

Listen to the podcast
on Earth Day 2022:
How can we invest in
our planet?
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Conclusion

One million species face extinction around the
world, 20% of the Amazon rainforest has disap-
peared in the last 50 years, and 2.4 billion people
depend on marine resources for their living. These
are just three of the many compelling reasons that
are pushing us to change our ways and look after the
environment. As the world continues to search for
ways to do this, companies whose products and ser-
vices materially contribute to solving environmental
challenges are expected to perform well.



The future is green

Special: A cold, dark winter
ahead in Europe?

It has been impossible to read a newspaper lately
that does not make some reference to the concerns
about a cold winter in Europe. Our best guess is that
Russia will turn gas flows on and off and use the gas
weapon to stir panic and undermine Europe’s polit-
ical cohesion, but we believe that the risk of a sup-
ply shortage in Europe this winter remains low. The
Russian supply risk is not a one-dimensional scenario
but rather a multi-dimensional stress test. As such,

a real threat to the gas supply in Europe would, in
our view, only materialise if a number of scenarios all
coincided, in which case European gas storage could
be at harmfully low levels by the spring of next year.

Despite the fact that Russian flows are down to a
trickle, Europe’s natural gas storage levels are well

in line with seasonal averages and are even slightly
above seasonal trends. This is because of the high
level of liquefied natural gas (LNG) imports and a
reduction in industrial demand. The last few months
have been an extraordinary stress test for the mar-
ket, and although it was not unscathed, the market

did indeed pass this test. The various interconnec-
tions in the gas market offer a great degree of resil-
ience and flexibility, and the overall resilience of the
market should not be underestimated.

Unlike last year, the increased availability of LNG
this year would compensate for most of a Russian
shortfall. Furthermore, France’s nuclear power plants
should eventually return to more normal operations,
which should in turn curb natural gas demand. It is
also important to note that the natural gas trade
between Russia and Europe brings mutual depend-
encies. More specifically, any lasting curtailment of
gas flows to Europe would stress Russian infrastruc-
ture, because with too much natural gas in the sys-
tem, the infrastructure would be prone to failure and
incidents.

“Europe’s energy woes are a price crisis
rather than a supply crisis.”

Norbert Ruicker
Head of Macro and Next Generation Research




The future is green

Interested?

Please contact your Julius Baer representative
for further information on products that best
suit your needs.
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Ready to
rumble

In a difficult market environment,
defensive stocks have been among
the best performers this year. While
we keep a defensive tilt in our equity
portfolios, we believe now could be a
good time to look at battered stocks
that have the potential to recover. In
order to find these stocks, our analysts
have identified six key characteristics
that describe them.




Ready to rumble

| ook at beaten-down stocks

Much has happened this year, and many stocks have been hit hard. Some stocks that have
come under undue pressure, however, are now ready to show their true worth. From a bot-
tom-up perspective, there are opportunities in many sectors, but stock selection remains

key.

This year has already seen so much: a war break-

ing out in Europe, triggering not only geopolitical
uncertainties but also fears of an energy shortage;
ever-increasing inflation rates, prompting central
banks around the world to rapidly raise their interest
rates; and a lingering pandemic, which repeatedly
causes economic uncertainties. So it comes as no
surprise to anyone that the stock markets really have
not had it easy so far this year.

Against this backdrop, defensive stocks have been
among the best performing investment styles this
year, as they tend to do well when economic growth
slows and uncertainty is elevated. While we are

still relatively defensively positioned in our equity

Six key characteristics for stock selection

allocation, it may be time to reallocate some money
to stocks that have suffered this year but are now
well positioned to make a recovery.

We asked our equity analysts to select their top
picks, and their choices are based on six key
characteristics.

1. Market-leading position: Companies that are
leaders in their field are typically very important
to both their customers and their suppliers, which
can result in a strong bargaining position and
ultimately high profitability in terms of strong
profit margins.

Market-leading position

Pricing power

Growth prospects

Source: Julius Baer Investment & Wealth Management Solutions
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Earnings momentum

Resilience

Attractive valuation




Ready to rumble

2. Pricing power: When companies with strong

pricing power are confronted with higher input
costs (e.g. due to inflation or supply-chain issues),
they are able to pass on the higher prices to
consumers, leaving their margins largely
unaffected by externalities.

. Growth prospects: Companies that grow faster
than their competitors are generally expected to
outperform their peers thanks to their future
potential.

. Earnings momentum: A company with a positive
earnings momentum is one whose earnings are

growing strongly, often exceeding estimates. This
can lead to positive revisions to the company’s
future potential and ultimately to higher
valuations.

5. Resilience: A company with high resilience
typically has an innovative product portfolio,
above-average efficiency and productivity, and a
disruption-free supply chain, enabling it to cope
with (almost) any economic scenario.

6. Attractive valuation: When a company’s shares
are trading at attractive valuations - either
relative to the company’s fundamentals or
compared to peers or the overall sector - this is
considered a good entry point. Over time, these
shares are expected to approach their true value,
providing upside potential and lower downside
risk.




Ready to rumble

A closer look at six segments of
the equity market

We also asked our equity analysts whether there are specific segments that they believe
have suffered badly this year, perhaps even unduly, but now stand a good chance of
recovering. Here is their list of segments that fall into this category.

Information technology — software

Enterprise software companies have been hit hard
this year, with highly valued software vendors fall-
ing by as much as 75% year-to-date. Our analysts
believe that large and profitable companies should
continue to benefit from ongoing digitalisation

and automation trends in the enterprise space, and
software security providers should profit from the
increase in the number of cyberattacks. In addition,
they see increased merger and acquisition activity
in the software space, opening up new opportunities
for investors.

Communications - online travel agencies

Online travel agencies have suffered during the
Covid-19 crisis. While their stocks are still down
year-to-date, they have outperformed the overall
US cyclical consumer index. Some companies have
reported excellent results thanks to the streamlining
of their cost structure and should benefit from an
uptick in consumer and business travel if lockdowns
are not reinstated globally.

Healthcare - life science tools

The fundamentals in this segment remain solid, as
research development spending by pharmaceuti-
cal companies, as well as by universities and gov-
ernments, continues to grow. Moreover, structural
growth drivers remain intact, and valuations have
corrected back to more reasonable levels - both of
which speak in favour of the segment.
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Industrials — electrical engineering with a focus on
energy management

While this segment has suffered from recession fears
this year, energy management companies are well
positioned to benefit from structural topics such as
energy efficiency. They are therefore expected to
show higher growth than the overall industrial sec-
tor. In fact, the results and trends of the first and
second quarters of this year point to resilient growth
and margins, not least due to pricing power.

Consumer cyclical - automobiles

Shares of carmakers tend to underperform during
cyclical downturns, but they should be better pro-
tected in this cycle, as low car inventories, high pric-
ing power, pent-up demand, strong balance sheets,
and easing supply-chain issues should support them.

Financials - rating agencies/analytics

This segment came under pressure in the second
quarter of this year due to historically low capital
market activity and depressed stock markets. How-
ever, we have been witnessing a rebound of the mar-
ket since the beginning of July, which should benefit
the segment. In addition, the favourable structural
growth outlook for this segment remains unchanged.



Ready to rumble

Interested?

Please contact your Julius Baer representative
for further information on products that best
suit your needs.
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Portfolio construction is essential

to harness the long-term capital
appreciation in financial markets. A
well-diversified portfolio with mul-
tiple sources of potential perfor-
mance drivers, revised every now and
then, increases longer-term growth
prospects and minimises the risk of
setbacks. It is important to have a
clear, precise investment strategy and
stick to it. Now is the time to reas-
sess one’s strategy. The months ahead
should provide an attractive entry
point to prepare for the new normal of
financial markets, always mindful that
‘what to buy is more important than
when to buy’.




Investing matters

What to own into year end

The main high-conviction calls usually get all the attention in a market outlook. But at the
core, it is the basic setup of a portfolio, its asset allocation, and risk drivers that are decisive
for the overall performance. In this chapter, we outline Julius Baer Investment Advisory’s
best ideas on how to build a portfolio into year end.

When put into historical context, shocks such as the
Covid-19 pandemic and the war in Ukraine seem

to have far fewer long-term negative consequences
on a global scale than one would otherwise expect.
The risk of an imminent recession hitting the world
economy is real (although not our base case) and
inflation has surprised to the upside time and again.
Still, overall, our strategists do not see major eco-
nomic imbalances or significant cracks across labour
markets emerging and therefore remain optimistic
that the world economy will be able to turn the cor-
ner again.

Portfolio construction is a balancing act

Portfolio construction is essential to harness the
long-term capital appreciation in financial markets.
A well-diversified portfolio with multiple sources of
potential performance drivers, revised every now
and then, not only increases longer-term growth
prospects but also minimises the risk of setbacks. For
that, the most straightforward option at investors’
disposal is to assign a mandate to a professional
wealth manager who has a clear understanding of
their goals, a sophisticated portfolio construction
approach that includes tight risk management, and
the necessary investment expertise to holistically
manage assets, smoothly guiding investors through
the sometimes-stormy global markets.

=
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Source: Julius Baer Investment & Wealth Management Solutions
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Portfolio construction is a balancing act that
must consider the investor’s risk profile

and return objectives, and regular
rebalancing is appropriate.
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In this section, we set out Julius Baer Investment illustrative balanced USD portfolio and with a view
Advisory’s ideas on how to position for the com- to building a portfolio from scratch.
ing months, based on the asset allocation of an

Julius Baer Investment Advisory sample portfolio

Asset class Weight Rationale

Liquidity 0%-10 % To be deployed in case of further volatility

Fixed income 20%-50% Thelie' is yield again in fixed income; the asset class is a portfolio
stabiliser

Investment-grade bonds 13%-22% Core building block; the duration chosen determines the level of risk

High-yield bonds 5%-8% Select exposure to optimise the risk/return profile

Emerging market debt 5%-8% Maintained for portfolio diversification

Subordinated European bank debt 49%-6% Select exposure to optimise the.risk/return profile, preferred option to
invest in financials, compared with stocks

istic, of hmark- i fit Il fixed-

Unconstrained strategies 49%-6% Qpportunlstlc, often benc mark-agnostic exposure to profit from a '|><ed
income-related performance drivers, i.e. credit, duration, and currencies

Equities 40%-60% Preferred asset class; real assets for capital gain

Global 4%-20% Exposure with a quality tilt, maintained through economic cycles

us 5%-15% Core holding; structurally exposed to our most preferred topics and sectors

Europe & Switzerland 4%-7% Swiss stocks for quality and attractive valuations, select European exposure

Emerging markets 1%-3% Maintained fc?r portfolio diversification; India, China (selectively), and
Southeast Asia stand out

Information technology 49%-6% The digital revolution has further legs; the sector remains attractive

despite recent setbacks

The sector remains a long-term outperformer; we especially like big
Healthcare 4%-6% pharmaceutical companies, managed-care organisations, and life science
tools & services

Both are structural topics, partly interlinked, and both have ‘de-hyped’ in

Energy transition / environment 4%-7% 2022 - unjustly, in our view

Maintained for diversification — investment across sectors and topics;
Tactical opportunities 10%-14% current exposure to the pet industry, consumer defensives, financials, oil &
gas, and industrials

Core holding and long-term investment idea; Next Generation investing
means investing in global megatrends

Next Generation 2%-4%

Others 5%-20% For diversification purposes; portfolio stabilisers and performance
0. o

enhancers

Alternative investments Hedge funds, private equity/private debt, digital assets*

Source: Julius Baer Investment Advisory sample portfolio, as at 25 August 2022
Notes: Weights refer to Balanced USD portfolios, are dynamic, and rounded at the asset class level.
*Investments in digital assets are exposed to elevated risk of fraud and loss and to price fluctuations.
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Fight considerations about

Investing now

Here, our Head of Investment Advisory, Diego Wiirgler, tells us why now is the right time
to invest and discusses some investment solutions based on a USD balanced sample port-
folio, which investors could consider heading into year end.

1. On why now is the right time to invest

Every market correction represents an opportunity
to rethink one’s investment goals and reposition tac-
tically. We acknowledge that the news flow supports
bad sentiment, and a recession might potentially
lead to asset prices falling further. However, the eco-
nomic picture has remained stable overall, and the
reporting season, especially in the US, has been bet-
ter than expected. Since we do not believe that tim-
ing the market really works, we consider the current
correction an attractive entry point for those who are
not yet fully invested.

2. On return in fixed income

When it comes to fixed income, market action has
been rather unusual year-to-date, as both corporate
and government bond segments suffered heav-

ily and in sync. The good news is that now there is
income in fixed income again. This provides attrac-
tive entry points given that credit-rating trends
remain positive and default rates are up only mildly.
Our Research analysts hold a preference for quality
high-yield bonds and deeply subordinated debt of
European banks due to attractive valuations, per-
haps accompanied by short- to medium-term dura-
tion investment-grade bonds to lower the portfolio’s
overall volatility. US Treasuries could also become
an option if yields unexpectedly spike further. In
addition, some exposure to emerging market bonds,
both in hard and local currency, has a place in a
portfolio, mainly for diversification purposes. And
finally, specifically for those worried about further
sudden spikes in yields, some exposure to ‘bench-
mark agnostic’ strategies might be advisable; these
are strategies that can create value by exploiting the
main performance drivers of the asset class: debtor
quality, duration, and currencies.
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3. On our preferred asset class — equities

In an environment of structurally higher inflation, we
generally prefer equities to bonds. We are convinced
that the current secular equity bull market is driven
by advances in technology and medicine, and we
therefore aim to see both sectors strongly rep-
resented in portfolios. Within the tactical equity
allocation, we maintain a tilt towards non-cyclical
growth stocks that have shown their ability to remain
highly profitable even in challenging environments,
e.g. the big US information technology companies.
The currently lower valuations of such stocks repre-
sent a compelling opportunity to gain exposure to
the theme, in our view.

4. On emerging market equities

While our Research analysts are currently rather
neutral on emerging market equities as a whole, the
segment should still be represented in a diversified
portfolio. And as the segment is rather heteroge-
neous, there are indeed subregions or subsegments
where value can be found - our analysts highlight
Southeast Asia and parts of the vast Chinese mar-
ket. One specific market for which our analysts hold
an Overweight rating is India. They believe that the
significant outperformance of India’s market in US
dollar terms is set to continue, fundamentally driven
by increased economic efficiency and very solid
earnings growth.

5. On long-term structural topics

Thematic investing has experienced a reality check
over the past months. Attractive as they may be

in the long term, some investment themes are
down 25% or more year-to-date. However, the
structural themes of our Next Generation fran-
chise are focused on the trends that will shape our



lives for decades to come; thus, exposure remains
paramount. In the current environment, we find

the Energy Transition theme, mainly Future Mobil-
ity and Clean Energy, as well as the Cybersecurity
theme as particularly attractive, although selectivity
is key.

6. On a special tactical opportunity — pets

This idea is supported by three persisting tailwinds
and significant growth drivers: 1) an ageing popu-
lation with more time for pets; 2) the growing pet
adoption rates, further accelerated by the Covid-19
pandemic; and 3) the pets-as-status-symbol trend
that is rapidly taking off in emerging markets, par-
ticularly in China.

7. On the importance of digital assets'

Alongside other risk assets, digital assets have
staged a remarkable recovery over the summer.
Although still in their infancy, we believe that digital
assets will shape our future, as their underlying tech-
nology is firmly located at the heart of the next tech-
nological revolution. Admittedly, the road ahead
looks rather bumpy, and investors must be prepared
for this ride, but digital assets simply cannot be
ignored. We believe that risk-friendly investors could
allocate a small portion of their portfolio to digital
assets via diversified solutions.

Interested?

Please contact your Julius Baer representative
for further information on products that best
suit your needs.

! Investments in digital assets are exposed to elevated risk of
fraud and loss and to price fluctuations.

Investing matters

8. On what to be mindful of when investing

There has been no place to hide really for investors
in the first months of the year. Yet, even in market
downturns, it is important to have a clear, precise
investment strategy, and then to stick to it. While
those enjoying the benefits of a discretionary man-
date are already well positioned, those actively
managing their own investments now have the
opportunity to reassess their strategy. The months
ahead should provide an attractive entry point to
prepare for the new normal of financial markets,
always mindful that ‘what to buy is more important
than when to buy’.




Further information



Further information

Please find below further information on benchmarks and indices used in the review sec-
tion of this Investment Guide.

MARKET REVIEW

Equity regions

Further information

Region Index Region Index

Emerging markets ex. China ?ng's'émergmg Markets ex. China Net )¢, MSCI USA Net TR USD
Switzerland MSCI Switzerland NR CHF Japan MSCI Japan NR JPY

Eurozone MSCI Europe Net TR EUR UK MSCI United Kingdom NR GBP
China MSCI China Net TR USD

Note: NR: net return, TR: total return

Equity styles

Style Index Style Index

Quality MSCI World Quality Net TR USD Cyclicals BASSSI World Cyclical Sectors TR
Value MSCI World Value Net TR USD Defensives E\SSSI World Defensive Sectors TR
Growth MSCI World Growth Net TR USD Small caps BASSSI World Small Cap Net TR
High dividends MSCI World High Dividend Yield Net Large caps MSCI World Large Cap Net TR

TR usD

Note: TR: total return

Equity sectors

Sector Index Sector Index

Information technology MSCI World Information Technology Financials MSCI World Financials Net TR USD

Net TR USD

MSCI World Consumer

Materials MSCI World Materials Net TR USD Consumer cyclical Discretionary Net TR USD

. Consumer MSCI World Consumer Staples Net
Oil & gas MSCI World Energy Net TR USD defensive TR USD
Industrials MSCI World Industrials Net TRUSD  Real estate oS! World RealEstote Net TR
Communications MSCI World Communication Services Utilities MSCI World Utilities Net TR USD

Net TR USD

Healthcare

MSCI World Health Care Net TR USD

Note: TR: total return
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Fixed income

Segment

Index

Segment

Index

DM government bonds

Bloomberg Barclays Global Agg

Treasuries TR Value Unhedged USD

DM high yield

Bloomberg Barclays Global High
Yield TR Value Unhedged USD

Inflation-linked government

debt

Bloomberg Barclays Global Inflation-

Linked TR Value Unhedged USD

EM hard currency

Bloomberg Barclays EM Hard
Currency Aggregate TR Value
Unhedged USD

DM high quality IG

Bloomberg Barclays Global Agg Aa TR

Value Unhedged USD

Bloomberg Barclays EM Local

EM local currency

Currency Government TR

Unhedged USD

DM low quality IG

Bloomberg Barclays Global Agg Baa TR

Value Unhedged USD

Note: DM: developed markets, EM: emerging markets, IG: investment grade, TR: total return

Commodities
Commodity Future Commodity  Future
Brent crude oil 1st Crude Qil, Brent Platinum 1st Platinum

Natural gas 1st Natural Gas Aluminium 1st Primary Aluminium
Gold 1st Gold Copper 1st Copper
Silver 1st Silver Iron ore 1st Iron Ore

Note: 1st: front month futures contract

SCORING OUR CALLS

Topic

Benchmark index used

Topic

Benchmark index used

Swiss equities

MSCI Switzerland

Macro hedge fund strategies

HFRI Fund of Funds Composite

Stocks for capital returns

MSCIACWINR USD

Low-investment grade

ICE BofA 1-10Y US Corp TR

Healthcare stocks

MSCI ACWI Health Care NR
usD

Better-quality high yield

ICE BofA Global HY
Constrained TR

Information technology
stocks

MSCI ACWI Information
Technology NR USD

Floating rates

US SOFR Secured Overnight

Financing Rate Compounded

Financials

MSCI ACWI Financials

Flexible fixed income

Bbg Multiverse TR Unhdgd
usb

Value stocks

MSCI ACWI with DM Part 50%
Hedged to EUR

Future Cities

JB Next Generation Future
Cities Index

Commodity stocks

MSCI Canada NR

Note: NR: net return, TR: total return, Unhdg = unhedged, Hdgd = hedged, ACWI = All Country World Index
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Important legal information

Imprint

This document constitutes marketing material and is not the result of independent financial/investment research. It
has therefore not been prepared in accordance with the legal requirements regarding the independence of financial/
investment research and is not subject to any prohibition on dealing ahead of the dissemination of financial/investment
research. It has been produced by Bank Julius Baer & Co. Ltd., Zurich, which is authorised and regulated by the Swiss
Financial Market Supervisory Authority (FINMA). This document series is issued reqularly. Information on financial
instruments and issuers will be updated irregularly or in response to important events.
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Methodologies and glossary
Julius Baer: www.juliusbaer.com/en/legal/methodologies-and-glossary/
Morningstar: www.global.morningstar.com/equitydisclosures

Important legal information

The information and opinions expressed in this document were produced as at the date of writing and are subject
to change without notice. This document is intended for information purposes only and does not constitute advice,
an offer or an invitation by, or on behalf of, Julius Baer to buy or sell any securities, securities-based derivatives or other
products or to participate in any particular trading strategy in any jurisdiction. Opinions and comments of the authors
reflect their current views, but not necessarily of other Julius Baer entities or any other third party. Other Julius Baer enti-
ties may have issued, and may in the future issue, other documents that are inconsistent with, and reach different con-
clusions from, the information presented in this document. Julius Baer assumes no obligation to ensure that such other
documents be brought to the attention of any recipient of this document. Although the information herein is trusted to
be accurate and complete and data herein has been obtained from sources believed to be reliable, no specific representa-
tion is made in this respect herein. In particular, the information provided in this document may not cover all material
information on the financial instruments or issuers of such instruments. Julius Baer does not accept liability for any loss
arising from the use of this document. Entities within the Julius Baer Group provide advice which is not considered ‘inde-
pendent’ within the meaning given to that term by EU Directive 2014 / 65 / EU on markets in financial instruments
(known as MiFID II).

Suitability & sustainability

Suitability: Investments in the services and/or products mentioned in this document may not be suitable for all recip-
ients and may not be available in all countries. Clients of Julius Baer are kindly requested to get in touch with the
local Julius Baer entity in order to be informed about the services and/or products available in their country. Before
entering into any transaction, investors should consider the suitability of the transaction to individual circumstances and
objectives. Any investment or trading or other decision should only be made by the client after a thorough reading of the
relevant product term sheet, subscription agreement, information memorandum, prospectus or other offering document
relating to the issue of the securities or other financial instruments. Nothing in this document constitutes investment,
legal, accounting or tax advice, or a representation that any investment or strategy is suitable or appropriate to
individual circumstances, or otherwise constitutes a personal recommendation to any specific investor. Julius Baer
recommends that investors independently assess, with a professional advisor, the specific financial risks as well as legal,
regulatory, credit, tax, and accounting consequences. Where a document makes reference to a specific research report,
the document should not be read in isolation without consulting the full research report, which may be provided upon
request.

Sustainability: Depending on the recipient’s domicile or place of incorporation, this document may not adhere to any
applicable existing or proposed principles, laws, rules, or requlations related to the environmental, social, and governance
(ESG) criteria. For further details on ESG data, ESG methodology, and the existing legal/regulatory framework, as well as
potential implications on financial return and eligible investments, please refer to the ‘ESG Disclaimer’:
https://www.juliusbaer.com/esg-disclaimer-en

44


mailto:michael.rist%40juliusbaer.com?subject=
mailto:roman.canziani%40juliusbaer.com?subject=
mailto:bernadette.anderko%40juliusbaer.com?subject=
mailto:lucija.caculovic%40juliusbaer.com?subject=
mailto:helen.freer%40juliusbaer.com?subject=
mailto:olivier.maris%40juliusbaer.com?subject=
mailto:mike.rauber%40juliusbaer.com?subject=
http://www.juliusbaer.com/en/legal/methodologies-and-glossary/
http://www.global.morningstar.com/equitydisclosures
https://www.juliusbaer.com/esg-disclaimer-en

Important legal information

General risks

The price and value of, and income from investments in, any asset class mentioned in this document may fall as well as
rise and investors may not get back the amount invested. Risks involved in any asset class mentioned in this document
may include, but are not necessarily limited to, market risks, credit risks, political risks and economic risks. The investor
may be exposed to currency risk when the product or underlyings of the product are denominated in currencies other
than that of the country in which the investor is resident. The investment as well as its performance would therefore be
exposed to currency fluctuations and may increase or decrease in value. Investments in emerging markets are specula-
tive and may be considerably more volatile than investments in established markets. This document may include figures
relating to simulated past performance. Past performance, simulations and performance forecasts are not reliable
indicators of future results. The return may increase or decrease as a result of currency fluctuations. Shares, bank debt
securities (e.g. interest-bearing bank bonds and certificates) as well as other claims against financial institutions are sub-
ject to special regulations, such as the Bank Recovery and Resolution Directive, the Single Resolution Mechanism Regu-
lation and related national laws implementing such special regulations. These regulations can have a negative effect for
the investor / contractual partner of the financial institution in case of a default and the necessity of a resolution of the
financial institution. For further details, please refer to: www.juliusbaer.com/legal-information-en

Specific risks
Prospectus, key information document and other relevant documents are available free of charge from Bank Julius Baer
& Co. Ltd., Bahnhofstrasse 36, CH-8001 Zurich. In addition, the key information document can be found at

www.juliusbaer.com/product-information.

Contingent convertible bonds (CoCo bonds): In the European Economic Area (EEA) and the UK, references to con-
tingent convertible securities are intended for professional clients only.

Structured products (e.g. baskets, certificates): These are complex financial products and therefore involve a higher
degree of risk. They are intended for investors who understand and are capable of assuming all risks involved. Structured
products may therefore only be sold to experienced investors and require additional advice regarding product-specific
risks. The value of the products is not only dependent on the development of the underlying, but also on the creditwor-
thiness of the issuer, which may vary over the term of the product. In case of the issuer’s insolvency or bankruptcy, the
investors may lose their entire investment in the product.

Funds: Performance values may be calculated without taking account of commissions and costs that result from selling
and buying back investments.

Morningstar: © 2022 Morningstar, Inc. All rights reserved. The information contained herein: (1) is proprietary to Morn-
ingstar and/or its content providers; (2) may not be copied or distributed; and (3) is not warranted to be accurate, com-
plete, or timely. Neither Morningstar nor its content providers are responsible for any damages or losses arising from
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